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Synopsis

Nearly 100 million Americans (one out of three) purchase goods and services over the phone each
year. Telephone Sales For Dummies shows both new and seasoned sales reps, from realtors,
insurance agents to telemarketers, how to create pre-call plans and effectively prospect via the
phone. Packed with techniques, scripts, and dialogues, this hands-on, interactive guide assists
readers with making cold calls, warm calls, and referral calls, helping them plan and execute
openings to create interesting dialogue; ask key questions; develop persuasive presentation
techniques; work within the No Call Law parameters; leave effective and enticing voicemails that get
results; get past screeners and get quality referrals; find hot leads; and create callback scripts that

close the sale.
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Customer Reviews

This book is great for the salesperson who might be having trouble picking up the phone. |
purchased this book after speaking to Dirk at the NAR conference in November, and so glad | did.
The book is filled with tips, scripts and anecdote’s to help you move through the fear of picking up

the phone. (Nobody likes rejection, right?) Thanks Dirk for another great book.

| picked up this book at the Real Estate Convention in Las Vegas. Being a Realtor | thought that
calling was an aveune we could no longer use,but after reading Telephone Sales for Dummies |

have found a new way toprospect. This book covers all the bases and has helped me in my



businessmany times over.. This is a must read.

The book is full of "hard news", (i.e. specific hard information that can be put to use immediately) It
goes through each phase of the telephone sales process in detail in a manner that is easily put to

use by those of us who have to "learn to be talented".

| got my money’s worth before finishing half the book! | first thought it was going to offer only basic
informaion but | was pleasently wrong. A small, 262 page, book packed with meaningful and helpful
ideas. (Check out chapter 16, re. Behavioral Selling to increase your earnings) If you're in sales, this

book is a must.

Easy read! There is nothing new under the sun but this book brings it all together in an easy to read,

organized format. Do exactly what it says and be rich! Thanks Dirk.

This book has helped me to improve my performance tremendously. I’'m not necessarily the most
organized person | know, but this book has helped to add some organization to my sales process.
The book helps you set goals, prepare for the calls, and put you in a position to get better results.
It's not going to make the calls for you, but if you honestly follow the book’s guidelines, you will see
a tremendous improvement. If you have a fear of picking up the phone like I do, this book can help
you there too. It talks about fear, identifying it, and overcoming it. All the books in the world won't
make you a better salesperson; you have to execute. For me, this book is a concise, organized, and
well-structured outline of how to execute a solid game plan for success in telephone sales. Good

luck!

| purchased this book not fully knowing what to expect, but the title caught my interest. I've been in
real estate over 20 years and thought | pretty much had things figured out. This book is a good
reminder that no matter how long we’ve been in the business, or think we know everything about it,
there are still ideas to grasp and hold on to. You know the saying "you can’t teach an old dog new

tricks?" | know now that isn’t true!! Buy the book, be sure to read it, and then put it to use!

This book should be parked on your desk right next to your phone! If you have ever fumbled your
way through a sales call and thought "If | never have to do that again, it will be too soon" then here’s

the resource that will change your mind, just like it did for me. Filled with useful and relevant scripts,



tips and keys to making successful sales calls this book is like having a sales coach sitting on your
desk guiding you all the way. It turned me from nervous and wimpy to confident and comfortable on
my calls and is improving my sales this year. Do yourself a favor and add this to your desk decor,
I'm glad | did!

Download to continue reading...

Sales: A Beginners Guide to Master Simple Sales Techniques and Increase Sales (sales, best tips,
sales tools, sales strategy, close the deal, business ... sales techniques, sales tools Book 1) Secrets
of a Master Closer: A Simpler, Easier, and Faster Way to Sell Anything to Anyone, Anytime,
Anywhere: (Sales, Sales Training, Sales Book, Sales Techniques, Sales Tips, Sales Management)
Telephone Sales For Dummies Follow Up and Following Through in Car Sales - Salesperson and
Sales Management Advice Book: Technique Guide on How to Overcome Objections and Close
Deals Over the Phone (Outbound Sales Call) Fanatical Prospecting: The Ultimate Guide for Starting
Sales Conversations and Filling the Pipeline by Leveraging Social Selling, Telephone, E-Mail, and
Cold Calling Fanatical Prospecting: The Ultimate Guide to Opening Sales Conversations and Filling
the Pipeline by Leveraging Social Selling, Telephone, Email, Text, and Cold Calling The Sales
Development Playbook: Build Repeatable Pipeline and Accelerate Growth with Inside Sales
Vacation Ownership Sales Training: The One-on-One Successful Training Guide for the First Year
of Timeshare Sales ASAP Accelerated Sales Action Plan: Professional Sales Agent Version Life
Insurance Sales Ammo: What To Say In Every Life Insurance Sales Situation The Sales Playbook:
for Hyper Sales Growth Technical Sales Tips: Time Tested Advice for Sales Engineers, Technical
Account Managers and Systems Consultants Stephan Schiffman’s Telesales: America’s #1
Corporate Sales Trainer Shows You How to Boost Your Phone Sales 7 STEPS to SALES SCRIPTS
for B2B APPOINTMENT SETTING. Creating Cold Calling Phone Scripts for Business to Business
Selling, Lead Generation and Sales Closing. A Primer for Appointment Setters. Smart Sales
Manager: The Ultimate Playbook for Building and Running a High-Performance Inside Sales Team
42 Rules for Building a High-Velocity Inside Sales Team: Actionable Guide to Creating Inside Sales
Teams that Deliver Quantum Results Inside Sales Pro: Master Your Inside Sales Skills and Boost
Your Career Team of One: Get the Sales Results of a Full Time Sales Team Without Actually
Having One Sales Management. Simplified: The Straight Truth About Getting Exceptional Results

from Your Sales Team The Sales Bible, New Edition: The Ultimate Sales Resource

Dmca


http://overanswer.com/en-us/read-book/NPrQM/telephone-sales-for-dummies.pdf?r=zCgH3vHp4x7qrlHjU1D716YXhSR%2BZ2KzkMmMGdXj5WkN5y6y7i17WaXe85tf8X5o
http://overanswer.com/en-us/dmca

